Girl Scouts can take their cookie business to a new level - by
empowering a business partner at their favorite local business to sell at
their storefront (provided the below programming requirements are met
and activities recording in Google Classroom). If a Girl Scout has a
personal contact with a local sole proprietorship business, she may set
up two remotely managed unattended booths (Tycoon booths) at those
places of business, provided the booths are not at a large business or
business that would normally hold a troop attended booth.

Note: Girls who participated last year
may not use the same activities. All
classroom work must be unique for
the 2026 Cookie Tycoon Program.

e Registered Girl Scouts of all age levels can participate.

e Each Girl Scout is limited to two Tycoon booths. Activities must be recorded in Google
Classroom for each booth partner.

e Booths can be set up between January 26 through March 1.

e The Girl Scout’s parent/guardian assumes liability for all cookies the merchant receives
to sell to benefit the troop/girl.

Business partner can only accept cash from customer for payment of cookies.
Payment for cookies cannot be combined with business transactions.

Cookies retail for $6.00 per package (cannot be upsold or discounted).

The business location must be within our Council’s boundaries.
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e Girls must join Google Classroom before they can set up
their Tycoon booth. Activities must be completed within
two weeks of their booth being set up.

e If a girl has two business partners, activities for each partner should be recorded
separately, with the activities completed, documented and uploaded separately.

¢ Girls who complete all four activities will receive the 2026 bar patch.

If you have any questions as you go through the Cookie Tycoon process, BRAVE
please reach out to Karin Rochester at krochester@girlscoutsp2p.org or FIE Rc E/:
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Alexis Braca at abraca@girlscoutsp2p.org. ‘



mailto:krochester@girlscoutsp2p.org
mailto:abraca@girlscoutsp2p.org
https://tinyurl.com/CookieTycoon2026

Your Four Activities

Activity #1 - Create a handout about your booth

Create a handout that you can give to people about
your cookie booth. This can be a whole sheet of
paper (8.5x11) or you can make it a quarter of a
page and fit four copies of your handout on one
page. This can be created on a computer, by hand
or a combination of both. Leave copies of your
handouts by your display at your Tycoon Booth
location for your customers. Be creative! Explore
options with multiple colors, clipart and graphics.

Each handout must include the following:

1) The name of the business where your Tycoon
Booth is located, plus the address and hours of your
Tycoon Booth

2) Girl Scout first name and last initial

3) Your troop number

4) Parent/guardian contact information is optional
5) Your personal QR code (optional)

When you finish creating your handout, take a
picture and upload in Google Classroom.

Activity #2 - Create a display to use at your
Business Partner

You will need to create your own Tycoon booth
display for your business partner location. A tri-
fold display or poster board work very well.
Displays must include the following:

1. Names of all cookie varieties. (Pictures are great
too!)

2. Retail price of $6.00 per package.

3. Your troop number, Girl Scout's name (first
name and last initial preferred) and our council’s
name (Girl Scouts Carolinas Peaks to Piedmont)
4. Your personal QR code for customers to
purchase (QR can be found in your Digital Cookie
account).

5. Take a picture of your display and upload it to
Google Classroom.

(Optional: Tell your customers about donating
packages through Cookies for a Cause and explain
how they can do that online using your QR code.)

Activity #3 - Interview your Business Partner

For your third activity, schedule a conversation
with your Business Partner. Ask them about their
career using the following questions. (If you aren't
familiar with the word "career", ask an adult to help
you look up that word and understand what it
means.)

1) When you were my age, what did you want to be
when you grew up?

2) How long have you been working at this
business? What do you like most about it?

3) Have you had any other jobs?

4) How did you know that this was what you
wanted as your career?

5) What advice do you have about choosing a
career?

6) Why did you agree to support my Cookie Tycoon
Booth?

Document your conversation. Upload your
documentation in Google Classroom.
Documentation/conversations can be in video,
audio or written format.

Activity #4 - Respond to a few questions about
your cookie sale

Print the attached document (found in Google
Classroom under Activity #4). Then fill out this
Cookie Sale Journal page. Younger girls can draw
pictures as answers. Scan or take a picture and
upload.

If you do not have access to a printer, you can draw
out your answers on a separate piece of paper or
create a new document on your computer and
write out the answers to these five prompts:

1) Why I love selling Girl Scout Cookies

2) My Favorite GS Cookie is...

3) How I am challenging myself this year during
cookie season

4) The hardest part of being a Cookie Tycoon is...

5) My favorite thing I've done in Girl Scouts is...



